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TEHJAEHIII PO3BUTKY IHTEPHET-MAPKETHHI'Y HA PUHKY CBITJIOITPO30PUX
KOHCTPYKIIIA ¥ CEKTOPI B2B

B cmammi posensnymo cymuicme ma ocoonausocmi Mapkemune080i OIIbHOCMI )y CeKMopi
B2B. Busuaueno  npobnemu puHKy C8ImIONPO30pUX KOHCMPYKYIU — (8mpama 3HAYHOI Yacmku
0V0i6eIbHUX NIONPUEMCME  BHACTIOOK DYUHY8AHHA MA NPU3YNUHEHHs OisIbHOCMI 3a800i8 HA
OKVNOBAHUX MEPUMOPISX, 3MEHUIEHHsl PO3MIPI& PUHKY, 3HUINCEHHS O0XOOHOCmi Oi3Hecy, 30inbuleHHs
sumpam Ha mamepianu Ol GUPOOHUYMEA CKId, 3pocmanus  cobieapmocmi  mamepianis,
nepeopienmayisi 3 poCilicbKUx Ha €8PONELCLKI Mamepiany, npoosemu J102iCmuKu, 30Kpema nopmoeoi,
Opax npogheciinux Kaopie; 3a20CMpeHHs. KOHKYPEeHYii; CKIAOHICMb OYIHKU 6NIUBY epheKmUBHOCTI
inmepuem-mapxkemuney Ha B2B xomnaniro). Obtpynmosaro, wo xoua ons cekmopa B2B ocnosrumu
IHCmpymenmamu iHmepHem-mMapKemuH2y € NOUyKo8a ONMUMI3Ayisi catinmy ma KOHMeKCMHA peKiamd,
OOHax 051 puHKy ceimaonpozopux koncmpykyit SEO He nacminoku egekmuHuii iHcmpymenm y
NOPIBHAHHI 3  MOMCIUBOCMAMU KOHmMeKcmHoi pexnamu. Haeedeno ocnoeni menoenyii y B2B
Mapkemunzy Ha Hauoaudxicui poxu (30inbulenHs eumpam Ha iHmepHem- mapkemune ma SMM,
programmatic (aneopummiuny) pexiamy, 2eHepayiro 8UCOKOAKICHUX Ji0i8, performance-mapkemune).
Tlobyoosano pardicysanus npiopumemis niosUWeHHs egheKmueHocmi npooadxcie yepes Inmepnem 0ns
KOMNAHIL 3 BUPOOHUYMBA CEIMAONPO30PUX KOHCMPYKYIL.

Knrwouoei cnoea: maprxemuneosa OisivHicmo, iHmephem-mwapkemune, B2B mapxemune,
PUHOK C8IMIIONPO30PUX KOHCMPYKYILL, eheKmuHicms npooaxicis.

IloctanoBka mnpo6Jemu. CTpIMKUH PpPO3BUTOK I1HGOPMAIIMHMX TEXHOJIOTIH 3MIHIOE
MIXO0M A0 YyIpaBJiHHA Oi3HecoM y cekTopi B2B, IHTepHET akTMBHO 3aCTOCOBYETHCS Y CHCTEMI
MapKeTHHTy. BincyTHICTh eeKTUBHOT CUCTEMH OLIIHKH BILTUBY MPOOJIEM Ta MEPCHEKTUB PO3BUTKY
IHCTPYMEHTIB IHTEpHET-MapKETUHTy Ha €(PeKTHUBHICTh Oi3Hecy Ha puHKY B2B moke mpusBectu
KOMIIaHIl0 J0 3aBUX BHUTpaT abo BTpaueHoro mnpuOyrky. OcoOJIMBO II€ CTOCYEThCS TaKoi
IHHOBAI[IHO3aNIeXKHOI Taly3l SIK PHHOK CBITJIOMPO30pUX KOHCTpYKUiA. CBiTiomnpo3opi abo
CBITJIONPOITYCKAaIO4l KOHCTPYKIII 1€ pIi3HOBUA OyAiBeNbHUX MarepianiB  (Oropo/KyBajJbHUX
KOHCTPYKI[if), IO Tpu3HaueHi 3a0e3neuuTd KOM(OPTHI YMOBH TMPOXKHMBAHHS, a CaMe:
TEIUIO30JAIII0, TPUPOJHY OCBITJIIEHICTh, MOXIUBICTh Bi3yalbHOTO KOHTAaKTy 3 HABKOJMIIHIM
cepeloBHIlEeM Ta Oe3leKy >XHUTia. PHUHOK CBITIOMPO30pUX KOHCTPYKII Mae TEHICHIIIO [0
IIBUIKOTO TMOIIMPEHHS Y Yacu MICISIBOEHHOT po30yIoBH YKpaiHUM Ta MOXKE CTaTH IHHOBAIIMHUM
IUTATO JJISl BIPOBAKCHHS CyJaCHHX MapKETHHTOBHX iHCTpyMeHTiB [1]. Tomy BpaxyBaHHs TPEH/IIB
PO3BUTKY IHTEPHET-MAPKETUHTY Ha PHHKY CBITJIONPO30pUX KOHCTPYKIIiK y cekTopi B2B € onnum 3
HaWBaXMBIIIUX 3aBJaHb, LI0 CTOSTh TMEped KOMIIaHISIMH, OCKUIBKH J03BOJISIE BH3HAUHUTH
HACKUTBKU Pe3yJbTaTUBHUM OyB MapKETHHTOBUI BIUIMB B [HTEpHETI, 10 3yMOBIIOE aKTyalbHICTh
TEMU JOCITIHKEHHS.

AHai3 ocTaHHIX AocHiIeHb Ta myOJikauiii. JlocmipKeHHS OKpPeMHUX AacCreKTiB BIUIUBY
IHCTPYMEHTIB IHTEpPHET-MAapKETUHI'Y Ha e(EKTHBHICTh Oi3HECy 3HAMIUIM BiTOOpaKeHHS B Mpaisix
BIIOMHUX 3apyODKHUX Ta BITUM3HSIHUX BUCHHUX, TaKUX SK: Anemenko JI. , boituyk 1. , bprommko H.,
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Lmsmenko  C., Kupuuenko H., Koampuyk C.,Kotnep @. , JlutoBuenko 1., Mimnep [Ix.,
OctposepxoB B., Ilynin, 0. , Typuun JI., Xommoropos B., Xpankina B., Ycnencekuii 1. Ta iH. AHami3
TIsUTBHOCTI MIANIPUEMCTB Ha PHHKY cektopa B2B HaBenenuii y po6oTax Takux HayKoBIIB sK: bex M.,
lanpuenko B., Imsmenko C., Kenmroxos O., Komiep @., Kpukascbkuii €., Ky3pmin O., Jlamben XK.-
XK., Hikonaenko 1., Oxmannep M., Ilepepsa I1., Ctapoctina A., llymen [., FOnia O. ta iH. Punok
CBITJIOTIPO30PHX KOHCTPYKIIiK OyB mpenmeroM pociimkenHs BueHnx Oxmangepa T., @imunmosoi C. ta
iH. AHaJTi3 HAYKOBOI JIiTEpaTypy TOKa3aB, IO 3aKOPJOHHI Ta BITYM3HSIHI BYCHI BEAYTh IMOCTIHHHIA
MOUTYK IUIAXIB JOCIIDKEHHS POJi BIUIMBY IHCTPYMEHTIB IHTEPHET-MApKETHHTY Ha €(EKTHBHICTH
Oi3Hecy mpomMucHoBUX mimnpuemcTB. Ilpote cmin 3a3HaunTH, MO THUTaHHS (POPMYBAHHS CHCTEMH
IHCTPYMEHTIB  IHTEpHET-MAapKeTHHTY JUIsl MiIBUINEHHS e(EeKTUBHOCTI Oi3HECy Ha  pPUHKY
CBITJIONPO30PHX KOHCTPYKIIIH € MAJIOJIOCITI/PKEHIMH Ta aKTYaTbHUMH.

Mertoro crarTi € 00IpyHTYBaHHSI TEOPETUYHUX 3acaj Ta MPaKTUYHUX PEKOMEHJALIN 070
PO3BUTKY IHTEPHET-MapKETUHI'Y Ha pUHKY CBITJIOIPO30pUX KOHCTPYKIiH y cektopi B2B.

Buxkiaan ocHoBHoro marepianay. «bizHec ms OizHecy» («B2By») - TepmiH, 110 BU3Ha4Yae
BHJI IH(OPMAIIIHHOT Ta EKOHOMIYHOT B3a€MO/Ii1, KIacH(piKOBAaHOT HA KIITAIT B3a€MOJIIIOYUX CYO'€KTIB,
B JJAaHOMY BHUMAJKY 1€ - IOPUAUYHI 0COOH, SIKI TIPALIOIOTh HE HA KIHIIEBOTO CIIOKMBAyYa, a Ha TakKl XK
KOMITaHii, TOOTO Ha iHImMI Oi3Hec. Y 3axiAHUX KpaiHax mix TtepminoM «B2B» wacto po3ymieTbes
Oynb-sika IISUTBHICTH OJHUX KOMIIAHIM MI0/I0 3a0e3MeYeHHs] IHIMMX BHPOOHWYMX KOMIIAHIN
CYMPOBITHIUMH TIOCITyraMH, IOJATKOBUM OOJIQJHAHHSIM, a TaKOX TOBApaMH, NMPH3HAYCHUMH IS
IHIIKUX TOBapiB (3aco0amMu BUPOOHUIITBA), TOBApaMu JJIsl POQECciiHOT0 BUKOPUCTAaHHS TOIO. Taka
cdepa NISIIBHOCTI OPIEHTOBAHA HA OTPUMAaHHS BUroau (MpuOyTKY) BiA HaJaHHS MOCIYT YU MPOJAXy
TOBapIiB, JIe «O0'€KTaMU» € TIOCIYTd UM TOBApH, a «CyO0'€eKTammy» - Ooprafizailii, sKi B3a€EMOJIIOTh Y
puHKOoBOMYy Toiil. IcHye 1 Take Bu3HaueHHS puHKY B2B — sk cepenoBuia, 1€ CTBOPIOIOTHCS
«JIAHIIOXKKH TIOCTaYaHHS Ta JIAHIIOTM CTBOPEHHS BapTOCTi. Y IbOMY CEPENOBHII BPaXOBYIOTHCS
IHTEpecH, TOB'I3aHI 3 OTPUMAHHSAM MPUOYTKY». 3BIACHM BHIUIMBAE 1 CYTHICTb PHHKY, IO
PO3TIISIA€ETbCS HACTYITHUM YMHOM: «CYTHICTh pUHKY B2B momnsirae B ToMy, IO BiH Hpaloe Ha
KOMITaHii pi3HUX cdep 1 ramyzei MiTbHOCTI (IepkaBHI, TPUBATHI, KOMEPIIIHI Ta HEKOMEPIIiKHI), a
TaKOXK 0Ci0, K1 KyIyIOTh JJIS JUTOBUX IIiei» [2].

PuHOK CBITJIONPO30pUX KOHCTPYKIIIM Yy TOBOEHHMH TIEpioJ 3HAXOJWUBCA Ha CTafil
HACHUYEHHS, KOJIM 3ackyieHo O0mu3bko 60% ycix icHyrouux OyniBenb. Y 1ii cTtajii po3BUTKY po3Mipu
PUHKY 3MEHIIIYIOTHCSI, KOHKYPEHITisl 30UIBITYETHCS, TOXIMHICTD O13HeCcy 3HMKYeThes [3]. Kpim Toro,
pYHHYBaHHS KUTJIOBOTO (OHJIy, CIPHYMHEHI BIMHOIO, III€ OUIBII 3aroCTPHIIA  CUTyallito. Tak,
BimnmoBigHO 10 iH(opmariii BceykpaiHcbkoi cniiku BHUpPOOHWKIB OymMarepialliB, BHACIIOK
POCICHKOTO BTOPTHEHHS BTpaueHo moHaMeHIe 70 BeMUKUX OyaiBETbHUX MIAPUEMCTB, moHaa 300
cepenHix 1 mpubausHo 1 Tric. Maymx. [lpu boMy HaHOUTBIIT TOCTPAXKAATMM BBAKAETHCS CaMe€ PHHOK
CBITJIOMPO30PHX KOHCTPYKIIii, BpaXOBYIOUH, 10 BHACIIIOK BilfHM Maiie BJIBI41 BUPOCIIA BUTPATH Ha
Marepiaiu Ui BApOOHUITBO ckia [4]. TakuMm 4MHOM, Ha CTaH PUHKY CBITJIONPO30PUX KOHCTPYKITii
y cextopi B2B B nmanmii yac BmiuBae; 3pocTaHHS cOOIBapTOCTI MarepiaiiB, IepeopieHTalis 3
POCICHKUX Ha €BPOIEHCHKI MaTepialiv; MpoOIeMH JIOTICTHKH, 30KpeMa IMoPToBoi; Opak mpodeciiHux
KaJIpiB; PYHHYBaHHS Ta MPU3YITUHEHHs ASUTLHOCTI 3aBOIIB [5].

OCHOBHUM IHCTPYMEHTOM IPOJAKIiB CBITJIONPO30PUX KOHCTPYKIIIM 3aJIMIIAIOTHCSA LIHOBI
BilfHH, a BUpIIIATbHE 3HAYCHHS MIPU BUOOPI MOCTavyaIbHUKA MA€ PO3MIP 3HIKKH, 1110 HATAETHCS M.
3a cBiqueHHAM (paxiBLiB, BXKE 3apa3 3HauHa KUIBKICTb 3aMOBJIEHb Bl KOPIOPAaTUBHUX 3aMOBHUKIB
CBITJIONPO30PUX KOHCTPYKIIH HAIXOJUTh yepe3 Mepexy. Tomy 000B'I3K0BO MOTPIOHO moadaTu mpo
MOJKJIUBICTb 3aMOBJIEHHSI y BEIMKOMY 00cs31 uepe3 callT kommadii. TyT kommaHii HaJalTh HIMPOKE
AQHOHCYBaHHSI MPOTPaM JIOSUTBHOCTI, YMOB OTPUMAaHHS JUCKOHTHHX KapT, a TaKOX IHIIMX aKIIii.
BupoOHuKM uacTo Mpe3eHTYTh Ha CcalTi HalycHilmHimi, OUThII IHHOBALIMHI, CKIaIHIN Y
BUKOHaHHI po0oTH. barato kommaHiii i MiIBUIIEHHS €()EKTUBHOCTI aKTUBHO BHKOPHCTOBYIOTH
MOCITYTH PO3POOHUKIB MPOrpaMHUX MPOAYKTIB y cdepi iHdopmauiiinux TexHosorid. Hampukman,
noJIi0H1 MporpamMu 3a JIOTIOMOTOI0 Cy4acHUX 3aco0iB 3B'A3Ky, €JIeKTpoHHOI nomtH, SMS ta MMS-
PO3CWIIKM TI0 KIIIEHTaM 1 CHIBPOOITHUKAM KOPIOPATHMBHUX 3aMOBHHMKIB, JO3BOJIIOTH OTPUMYBATH
iH}opMmartito mpo 3arpedyBaHi TOBapHI TPYNH, Ai€BI peKIaMHI HOCII, a TAaKOXK HAJal0Th MOKJIMBICTb
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MPOCTEKUTH TPOXO/KEHHS 3aMOBJeHHS B IHTepHeri [6]. 3HAUYUMICTH pO3BUTKY IHTEpHET-
MapKETHHT'Y Ha PUHKY CBITJIONPO30pUX KOHCTPYKLIH y cekTopi B2B 3 KOKHMM pOKOM 3pocTae, Bce
YacTile KOPHOPAaTHBHI KIIIEHTH Tepel 3BEPHEHHSIM /0 BHPOOHMKA CBITIONPO30PHX KOHCTPYKIIIH
PO3MIIAAI0TE CAWT Ta EIEKTPOHHI Mpe3eHTalil BUpoOHuKa. BigmosinHo o 3Bity y 2021 pormi B2B
Marketing Trends ctparerii Ta mpaktuku B2B puHKY CBITIIONpPO30pUX KOHCTPYKIM IHTEpHET-
MapKETHHTY 3HaXOJIThCS B LEHTP] 3HAYHUX 3MiH, BUKIMKAHUX BIPOBAPKEHHSM HOBHX TEXHOJIOTIH
Ta PO3BHUTKOM OYIKyBaHb MOKyHIiB [7-9]. BBaxaerbcs, mo s cekropa B2B ocHOBHUMHU
IHCTpYMEHTaMH IHTEPHET-MApKETHHTY € TONIYKOBAa OINTHMI3allisl CaTy Ta KOHTEKCTHA peKama.
Opnak anst puHKY CBiTIONpOo30pux KOHCTpyKmid SEO He HacTiIbKM e()eKTUBHMI IHCTPYMEHT Y
MOPIBHSHHI 3 MOYKITIBOCTSIMU KOHTEKCTHOT pekiamu [10].

Cepen OCHOBHUX TEHICHIIIH Y B2B MapkeTHHTY CIIi BUALUTATH TaKi OCHOBHI:

- B2B kommnanii 3 BUpOOHULITBA CBITJIONPO30pUX KOHCTPYKIIIN CTajy BUTpayaTH OuIbIIe
rpoieil Ha iHTepHeT-MapkeTuHr Ta SMM. B npomy poui ouikyeThcst 30uiblieHHS OropkeTiB B2B
MapKeToJIoTiB y cepenHboMy Ha 5%. [lpu 1poMy BUTpaTH Ha IHTEPHET-MApKETHUHI 3pOCTATUMYTh
yTpU4l IIBH[IIE, a MPOTATOM HACTYMHHUX I'SITM POKIB NPOTHO30BaHa dYacTka BUTpaT Ha SMM
30UTBIINTHCS OUTBII HDK YIBIUI.

- Maibke nBi Tpetunu B2B mapketonoris ranyBanu y 2023 poui BUTpadaTtu OulblIe
T'POIIEH Ha aTOPUTMIYHY 3aKYITIBIIIO peKJIaMu, Tpu IIboMy 44% He 3HAI0Th, SIK 1€ MPAIIO€ YA MAIOTh
JIUILEe HEBUpPA3HE YSABJIEHHS, OCKUIbKA YITKHMX pO3paxyHKIB €(EeKTHBHOCTI BHUKOPHCTOBYBAaHUX
peKIIaMHKX 3ax0/1iB Hemae [6].

- T'enepartiss niiB 3anMMIIacThCsl y MEHTP1 yBaru, a 68% wmapketosorie B2B nazuBaroth
CBOIM IIPIOPUTETOM Ha IeH pIK «T'eHepallilo BUCOKOSKICHUX JiiB». Aje 01mm3bko 60% Takoxk Ha3uBae
1€ HaMpoOIEMHIIIUM MUTaHHAM, Juie 16% MapKeTooriB BBaXKAIOTh 1€l HaNpsMOK e(eKTHBHUM 1
nyxe epexruBHuM [11].

- B2B noBimomMieHHs CTarOTh OUTHIN MepcoHanbHUMH, a 86% B2B mokymnmiB «He 6avath
0COONMIMBOI pI3HMINI MDK TOCTavajJbHUKaMW», TOMY IIOBIJOMJICHHS, 3aCHOBaHI Ha OMHCI
XapaKTepUCTUK Ta (YHKIIH TPOAYKTY, MaloeeKTHBHI. BpeHmu, ski BCTAHOBIIOIOTH EMOIIiHHI
3B'I3KM 3 TOKYIIIMH, MAlOTh YABIYl Kpaili MOKa3HWKH, HDK (OKycoBaHI Ha (QYyHKITIOHATBHIN
3HauymocTi [9]. Ilpu mpoMy mepiri MUHYJIOrO poKy 30uIbIImiIM cBoi goxonu Ha 31%, a 60%
MTOKYIIIIIB, SIKI BIAYYBAIOTh «MIITHUH 3B'SA30K 13 OpEHAOM», 3 OUIBIIIOI HMOBIPHICTIO POOJIATH MOKYIIKY
HaBITh 3a OUTBIII BUCOKOT BApTOCTI TOBApYy.

- IlepeBarm BHWKOpHCTaHHS COIIAJIBHUX MEPEX A0 KiHI 3po3ymini. He3Baxkarouum Ha
MO3UTUBHUHI BIUIMB Ha OpeH/ 3aJy4eHHS KIIIEHTIB Y COLIMEPEXax Ta MparHeHHs 30UIbIINTH BUTPATH
Ha 1ei Hampsamok, ymme 10% B2B mapkeronoriB MOXyTh OLIHUTH BHECOK COIIaJIbHUX MEPEK Yy
PO3BUTOK Oi3HECY.

[IpiopuTeTr miABUINEHHS €(QEKTUBHOCTI MpOAAXIB uepe3 IHTepHET uIsi KOMMaHid 3
BHUPOOHHUIITBA CBITJIOMPO30PHX KOHCTPYKIIiH HaBeaeHo Ha puc. 1. [12].

Kpim TOro, icHyroTh mpoOJeMu OLIHKK BIUTUBY €(EKTHBHOCTI IHTEpHET-MapKETHHTY Ha
B2B xommnanio Ha pUHKY CBITJIONIPO30PUX KOHCTPYKIIiH, MOB’sA3aH1 3 CUTYaIli€10, KOJIH BUPOOHUKHU
CTHKAIOThCA 31 CKJIaJHUMM Ta HailuacTtiule HenependauyBaHMMM KyHiBesJbHUMH 1ukiamu [7]. Tax
SK CBITJIONPO30pi KOHCTPYKIIT Ha puHKY B2B wacto 3akymoByioThcs y Beaumkomy oOcs3i 1 3a
OINTOBOIO IIHOI, HDK OUIBIIICTE BHUPOOIB po3ApiOHOT TOPTiBiIi, LUK KYHIBI1 CBITIONPO30PUX
KOHCTpYKLIN Ha puHKy B2B, Ha nymKy ekcnepTiB, Moxe 3aiiMaTi 10 12 micsniB. BHacnigok nporo
JOBTMM LUK 3aKyHiBJIl YCKJIAIHIOE HPOIEC BIICTEXEHHS €()EeKTUBHOCTI IHTEPHET-IIPOCYBaHHS,
ajpke 0e3 TaHMX PO 3aMOBHUKIB, PO T€, SKUN IHCTPYMEHT Mpaltoe, a SKUH Hi — BCl BKJIAJEHHS
OyayTb HEBUIIPABIAaHUMU.

BignoBigHO 10 BHM3HAYEHHMX MpoONeM MiANPUEMCTB Ha PUHKY CBITJIONPO30PHUX
KOHCTPYKIIH  MPOMOHYIOTHCS TakKi PIllIEHHSA: HaBYAHHs CHIBPOOITHMKIB, BU3HAYCHHS BaXKIMBHX
METPUK, ONTUMI3allisl MPOTHO31B, 3MILIHEHHS MO3HUIlII HA PUHKY, 3HWKEHHS BiIMOB, OpIEHTAIlisl Ha
aBTOPHUTETIB, PO3BUTOK HABUYOK MPOJAXKIB, ONTHMI3allisl MPOLECYy TMPOJaxXy, 3MIHEHHS
JIOSUTBHOCTI, AGMOHCTpALlisl I[IHHOCTI, TeHepaLlis JIi iB.
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HaBuanHs criiBpoOITHUKIB
BuszHaueHHs BaXKJIMBUX. .
Onrumizailisi IporHO3iB

3MIITHEHHS HO3HUITI Ha. .
3HUKEHHSA BIIMOB
OpieHTallis Ha aBTOPUTETIB
P0O3BUTOK HABHUYOK..

Onrumizariis mporiecy. .

3MIIHEHHSA JIOAJILHOCTI
JleMoHCcTpallisi [{IHHOCTI

['enepariist 1iaiB

47,9%

0,094.0,09%0,0%0,09%0,0%0,0%0,0%

Puc. 1. IlpioputeTn miaBuineHHs €()eKTUBHOCTI MPOAXKIB uyepe3 [HTepHET 1y KOMITaHid 3
BHPOOHUIITBA CBITJIOMPO30PUX KOHCTPYKIIIN (nobydosano asmopamu 3a [11])

BucHoBku. TakuM 4MHOM 10 OCHOBHUX MPOOJIEMH PHUHKY CBITJIOMPO30PUX KOHCTPYKIIIH CIIiT
BIJHECTH TaKi: BTpaTa 3HAYHOI YACTKH OYAIBEIbHUX IMIANPHUEMCTB BHACHTIOK PYHHYBaHHS Ta
MPU3YNUHEHHS ISUTBHOCTI 3aBOJIB HAa OKYIOBAHUX TEPHUTOPIAX; 3MEHIICHHS pO3MIPIB PHHKY;
3HIDKEHHSI IOXOTHOCTI O13HeCY, 30UThIIICHHST BUTPAT HA MaTepiain isi BAPOOHUIITBA CKJIa, 3POCTaHHS
coOIBapTOCTI MarepialliB, MEpPEeopieHTallsl 3 POCIMCHKUX Ha €BPOMEHUCHKI Marepiav; IpoOIeMu
JIOTICTUKH, 30KpeMa IOpPTOBOi; Opak mpodeCiiHUX KaapiB; 3aroCTPEHHS KOHKYPEHIIii; CKIAIHICTh
OIIIHKU BIUTUBY €(EKTUBHOCTI IHTEpHET-MapkeTUHTy Ha B2B xommanito. OOrpyHTOBaHO, 10 X0Ya IS
cekropa B2B oCHOBHMMHM IHCTpYMEHTaMU IHTEpHET-MApKETHHIY € IMOILIYKOBa ONTUMI3aIlisl CaiiTy Ta
KOHTEKCTHA peKjlama, OJTHAK JUIsl PUHKY CBITJIOTPO30puX KOHCTPYKIli SEO He HaCTUIbKU e€(heKTUBHUMA
IHCTPYMEHT y TOPIBHAHHI 3 MOMJIMBOCTSIMH KOHTEKCTHOi pexnamu. OcHOBHI TeHneHmii y B2B
MapKeTHHTY Ha HaHOM>KY1 POKU: 30UTBIIEHHS BUTPAT HA IHTEpHET- MapKeTHHT Ta SMM, programmatic
(anropuT™MiuHy) pekiaMy, T'eHepallil0 BHCOKOSIKICHUX JifiB, performance-mapkerunr. [loOGymoBano
pamXyBaHHS MPIOPUTETIB MiABUIICHHS €(PEeKTUBHOCTI MPOJaXKIB depe3 [HTepHET Aisi KOMIIaHIA 3
BHUPOOHUIITBA CBITJIONPO30PUX KOHCTPYKIIIil.
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VYNOGRADOVA OLENA, DARCHUK VERONIKA, PINCHUK VIKTOR.
INTERNET MARKETING DEVELOPMENT TRENDS ON THE MARKET OF
TRANSPARENT STRUCTURES IN THE B2B SECTOR. The article discusses the essence and
features of marketing activities in the B2B sector. The problems of the market for translucent
structures are identified (loss of a significant share of construction enterprises due to the
destruction and suspension of factories in the occupied territories; decrease in market volume;
decrease in business profitability; increase in the cost of materials for the production of glass;
increase in the price of materials; reorientation from Russian to European materials; logistics
problems, in particular port tax, lack of professional personnel, increased competition, difficulty in
assessing the impact of the Internet, marketing effectiveness of B2B companies). It is substantiated
that, although for the B2B sector, the main tools of Internet marketing are search engine
optimization and contextual advertising, for the market of transparent constructions, SEO is not
such an effective tool compared to the possibilities of contextual advertising. The main trends of
B2B marketing for the coming years are presented (increasing costs for Internet marketing and
SMM, programmatic (algorithmic) advertising, generation of quality leads, effective marketing). A
ranking of priorities for increasing the effectiveness of sales via the Internet for companies
producing translucent structures has been constructed.

Keywords: marketing activity, Internet marketing, B2B marketing, market of transparent
constructions, sales efficiency.
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